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Patentise®  is a 
unique service f rom 
EIP that  provides the 
assistance 
companies need to 
maximise the benefi t  
of the Patent Box.















A patent is country specific; e.g. can't use
a US patent to prevent use in N. Ireland 
(need a UK patent)
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revenue





• Investors w i l l  ask about IP protection
• IP wi l l  play a key part in their due diligence 

process
•  Wel l -protected IP demonstrates substant ial  value 

in your business
• Competit ive advantage, and that  your 'house is in 

order'.
• R&D is expensive; don't give your competi tors a

free ride.



revenue



• Patents are a recognised asset that can  be 
licensed to others in return for a licence fee.

• Licensing can be very lucrative.
• For example, UK technology company Arm 

Holdings, which designs microchips used in 
most  mobile phones and tablets, generates
revenue by licensing its IP (patents) to other 
companies who can also make its products.

•  Arm was bought in 2016  by Japanese company 
SoftBank  Group for £24 billion.





•  Patents are publicly available information and 
can act as a 'hands-off' warning to competitors
even if you don't plan on enforcement.

• You may even decide to  mark your products wi th 
your  patent registration number for  increased 
visibility in the eyes of competitors  and potent ial 
customers.

• If it 's no t  yet  patented but you have an
application in progress, you can st i l l  mark a 
product wi th  the  label 'patent pending' or 
'patent applied for'.





• Work wi th  partner organisations on your
technology

• If a patent application is in place to protect  your
core technology, others prevented f rom claiming
it as their own whi ls t  you  work wi th  them





• If your product is start ing to attract customers
away f rom competitors, it 's no t  at  al l  unusual for 
especially larger players to try to use their own 
patents to  block your progress.

•  Having patents that  cover your innovation, and in 
particular the features that have caused 
customers to switch to your products, gives you 
a negotiating position - and potentially 
operating freedoms that you  otherwise would 
not have.





• You may be able to apply for a tax break - in this 
case, a lower rate of corporation tax - on prof i ts
earned f rom patented inventions.

• To achieve  this, as a start ing point,  you  must  be 
registered for UK corporation tax and making a 
prof i t  o n  the  patented invention.

• The patent  must  be exclusively yours, or 
exclusively licensed to you and you must  have 
been involved in the  innovation activity lying 
behind it.



• D i f f i c u l t y  de t e c t i ng  
infringement

•  Expensive to prosecute and 
enforce

• Time consuming process

• Lots of p r io r  ar t  in  the  f i e l d







Acheiving broad claim
• •scope is     expensive

Component = Metal (broad) 
Component = Aluminium (narrow)



•  A patent which narrowly covers 
your product is adequate for 
patent box

• Claiming your invention 
specifically without fighting for 
broadest scope makes 
examination much quicker (and 
cheaper!)











• You do not need to be able to
detect infringment to make use
of patent box.

• You do not need to enforce your 
patent to make use  of patent 
box.
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